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Traders holding their breath after rout

‘Worst week in years saw stock markets around
the world shed some $2 trillion in value in days

Nervous traders return to the pits
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Putting ‘bling’
into buildings

With $10 million in sales,
Toronto’s Soheil Mosun is
ready to take the next step
TONY VAN ALPHEN
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Catching the wave

Canada has a glorious
opportunity to take lead
in harnessing the
ocean’s immense fury
TYLERHAMILTON
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